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Estimate 125,000 Units Car |, A.C. C. Sales Managers Group — 


Agrees on Uniform Standard 
Warranty, Owner Service Policy 


Sales in September Based 
On Returns From 45 States 


This Is an Increase of 4,000 Units Over Earlier 
Indications; Decline 28.47% 
From Last Year 


ETROIT, Oct. 26.—Sales of new passenger cars in 
September apparently reached a total of approximately 
125,000 units, a figure slightly greater than the earlier esti- 
mates indicated, according to complete reports from forty- 
five states made public today by R. L. Polk & Co., compilers 
of official automobile registrations throughout the United 
States. Computations based upon earlier reports indicated 
total sales for the month of [approximately 121, 000 new 





passenger cars. 

Reports from the forty-five states 
showed total sales of 121,610 new pas- 
Senger cars, a decline of 28.47 pe 
cent. from the total sales of 170,018 
in the same states for the samé 
month last year. These states nor- 
mally account for 96.99 per cent. of 
the total. The total for the month 
is expected to be slightly more than 
half of the September five-year 
average of 241,341 units. 

Sales of trucks in forty-one states 
in September were reported by Polk 
to be 20,424 units. This compares 


. With a total of 27,225 units for the 


same states in September, 1930, 4 
reduction of 24.98 per cent. Indica- 
tions are that total sales for the 
month will be found to approximate 
25,000, when reports from the miss- 
ing states are received, it was said. 

The totals showed that truck sales 
in September declined only 3.26 per 
cent. from the totals for August, 


(Continued on Page 5) 


MOTOR INDUSTRY 
AIDS YOUNGSTOWN 
IN STEEL ORDERS 





Youngstown, Oct, 26.—Automobile 
steel: orders contributed in part to 
this week’s advance in Youngstown 
district steel plant operations, which 
are estimated by valley trade au- 
thorities at 36 per cent., a seven per 
cent increase over last week’s 23 
per cent. level, the low point of the 
year. 

Inquiries from prospective pur- 
chasers of sheets, strip and bars are 
considerably greater in volume than 





(Continued on Page 6) 


PIERCE-ARROW FORMS 
NEW EAST, WEST 
SALES DIVISIONS 


N. Y¥., Oct. 26—A, J. 
first viee-president and 
general sales manager of Pierce- 
Arrow, today announced the forma- 
tion of a new structure for his ogan- 





Buffalo, 
, Chanter, 





ization. This new plan divides the || 


country inte two major. diivsions, 
Western and Eastern, under the ad- 
ministrations of George E. Willis 
and D. J. Willoughby, respectively. 
The Western division will be 





(Continued on Page 4) 


Fe - 


“JOINS N. S. P. A. 





A. R. SANDT, whose appoint- 

ment to the position of 
director of market developments 
of the National Parts Association 


announced in Automotive 
Daily News October 22 


was 


CAR MAKERS CLOSELY WATCH 
I. C. C. RATE HEARINGS 


By CHRIS SINSABAUGH 
ETROIT, Oct. 26.—With the Interstate Commerce Com- 


mission’s decision last 


week refusing to grant the 


railroads the 15 per cent. increase as a bone to chew on, 
there are two meetings on the schedule here in Detroit this 
week which will be followed closely by the automobile indus- 


try. 


morning at the Statler and will last 
for four days. It is the hearing the 
Interstate Commerce Commission is 
giving the Michigan railroads in 
which that Latin sounding classi- 
fication “ex part” 104 figures. Asa 


Austin Introduces Year’s 
Free Motoring Sales Plan 


PITTSBURGH, Oct. 26. — The 

American Austin Car Company 
today announced a sales plan, known 
as free motoring. 

Full page advertisements in Pitts- 
burgh, Philadelphia and Butler, Pa., 
newspapers, where the plan is being 
adopted first, revealed that in the 
districts specified each Austin pur- 
chaser, on either a cash or time 
basis, would henceforth receive in- 
cluded in the purchase price free 
gas, oil, tire repairs or replacements, 
greasing service, general repairs and 
repair parts for one year, or for 
7,500 miles. 

“We have pefected all the de- 
tails,” said Russell K. Jones, Austin 
vice-president in cnarge of sales. 


-“and we are ready to shoot. A tie- 


up has been made with the Gulf 
Refining company whereby we give 





new car buyers books of gas and oil 
tickets good at any Gulf Refining 
service or gas station. Our factory 
supervised service stations will in- 
spect the cars at regular intervals 
and furnish requisite service mate- 
rial and repairs. 

“The idea,” added Mr. Jones, “is 
based upon our entire first year’s 
sales experiences, which come down 
to the significant fact that Austin 
buyers and prospects are mainly in- 
terested in the bantam’s economy. 
Automobile sales policies are veer- 
ing more and more toward more 
complete service. With free motor- 
ing for a year we simply are going 
a step beyond any previous service 
insurance... Due to the low main- 
tenance and operating cost of Aus- 
tin Bantams we can afford to do 
this.” 


Both have a-direct bearing on the proposition of 


moving our products at the lowest cost possible. 
The first meeting opened this @—————_-———_——— 


matter of fact, this is an investiga- 
tion the commission is putting on 
here; just as it has in other sections 
of the country—a grilling, if you 
please—which will probe into the 
railroads’ methods of management 
and operation, what they are doing 
to give the best service possible to 
their customers, ete. 

While the meeting involves only 


(Cc ontinued on on Page 4) 4) 


WISCONSIN RULES — 
CAR DEALERS MUST 
PAY INCOME TAXES 


Madison, Wis., Oct. 26.—The State 
Tax Commission has announced that 
automobile dealers throughout the 
state will have to pay income taxes 
at the next collection on that por- 
tion of finance charges with which 
they were credited by the automo- 
bile finance companies during the 
current year. 

The commission found that whena 
dealer sells a car on the installment 
plan and discounts the purchaser's 
note with a finance company, he is 
credited with a certain portion of 





(Continued on Page 2) 


Agreement to Be Submitted to Chamber’s Legal 
Advisers for Approval Before Being “ 
Placed Before Directors 


By CHRIS SINSABAUGH 


ETROIT, Oct. 26.—An organized effort to make more 
uniform the standard warranty and owner service 
policy is being made, and with that end in view the meeting 
of the sales managers’ committee of the National Automobile 
Chamber of Commerce, _meeting here, thoroughly discussed 





AUBURN OFFERS 
NEW SPEEDSTER 
IN THE 8-98 LINE 


Auburn, Ind., Oct. 26.—The Au- 
burn Automobile Company today 
announced the production of a new 
speedster model in the 8-98 line. 





"| This newcomer in the Auburn line 


is designed to suggest speed. A 
steamline effect has been striven 
for throughout. The windshield is 
of the slanting V-type. The wheel- 
base is 127 inches. 

Twin body beads extend the 
length of the car, starting at the 


_|tip of the radiator cap and meeting 


The stream- 
into a_ boat- 
Both radiator 


at the extreme rear. 
lining extends back 
shaped rear section. 


(Continued on Page 5) 


N. A. C.C. EXPORT 
DEPT. TO ENTERTAIN 
3,500 AT N. Y. SHOW 


New York, Oct. 26.—Invitations 
are being mailed to 3,500 active 
dealers and distributors, automo- 
tive associations and members of 
the trade and general press through- 
out the world, together with a pre- 
liminary announcement of the ac- 
tivities planned in honor of foreign 
visitors for International Day, Janu- 
ary 11, at the annual Automobile 
Show, Grand Central Palace. 

“We are looking forward to the 
show this year in the belief that it 
will give a marked impetus to busi- 





(Continued on Page 2) 


*the matter. 


As yet, though, nothing has been 
given out for publication. The 
meeting was able to agree on things 
that seem fair to the public, to the 
dealer and to the manufacturer, and 
this agreement will be submitted to 
the chamber’s legal advisers, follow< 
ing the approval of which the mat- 
ter will come up before the N. A, 
C. C. directors and members for 
final action before details will be 
announced. 

As uSual, R. H. Grant, vice-presi- 
dent of General Motors, acted as 
chairman of the meeting. All his 
committee was there—C, H. Bliss of 
Nash, J. E. Fields of Chrysler, Paul 
Hoffman of Studebaker, H. W. 
Peters of Packard, Chester Abbott 
of Hudson-Essex and Harry B, 
Harper of Willys-Overland. B. G, 
Koether of General Motors and Al< 
fred Reeves, general manager of the 
N. A. C. C., were among those pres~ 
ent, in addition to twenty sales 
managers from other companies 
who are not members of the com- 
mittee. 


Practically every concern making 
cars or wucks was represented, the 
committee sending out a general in- 
vitation so as to have full represen- 
tation for the discussion of what is 
regarded as a most important action 
on the part of the industry to bring 
about standardization of these two 
policies. 

The feeling among the sales man- 
agers was that at the present time 
the industry is naturally engaged in 
a cleanup on 1931 and hoping that 
this cleanup will be done in a sound 
and ethical way, without bargain 
sales and upheavals of that sort 
which would strike a discordant 
note. 

All are pinning their faith to the 
New York show and the opening of 
a new era for all industries. 





S. A. E.in Washington for 
Transportation Meeting 





ASHINGTON, Oct. 26.—The 
ninth annual National Trans- 
portation meeting of the Society of 
Automotive Engineers gets under 
way at the Shoreham Hotel here to- 
morrow and delegates are beginning 
to arrive for the gathering. 
An extremely interesting program 


of papers has been arranged for 
this meeting. Through the courtesy 
of the society Automotive Daily 
News is able to present summaries 
of the papers that will be read at 
the opening session of the meeting. 
Three speakers are listed for this 
opening session: T. L. Preble, sales 
manager\|~f Pierce-Arrow; Pierre 
Schon, sales engineer of G. M. T., 


and Samuel O. Dunn of Railway 

Age. Resumes of the papers are 

as follows: 

“Some Problems of the Motor Trans- 
portation Executive,” 

By T. L. PREBLE, Sales Manager, 
Pierce-Arrow Division, S. P. A. 
Truck Corporation 
This paper discusses three prob- 
lems of the motor transportation 
executive, which have received com- 
paratively little attention. The 
“motor transportation executive” is 
defined as referring specifically to 
the men in charge of the fleets of 

automotive equipment. 
Under the subject of Centralized 


(Continued on Page 6) 


fj 


N. A C C. EXPORT 
DEPT. TO ENTERTAIN 


3,500 AT N. Y. SHOW 


(Continued From Page 1) 


and start the 
that we 
says 


ness activity 
in general confidence 
been waiting for,” 

Sterling of the export 
National Automobile 

Commerce. “Special 
therefore being made to 


Chamber 
efforts 


from abroad as possible.” 
Monday, January I1, 


tries to the ¢hirty-second annual 
Automobile Show to be held 
Grand Central Palace, New 
January 9-16, 1932. A program of 


activities is being arranged with a 


view to making their visit of 
greatest value. 

At a_ special 
conference 
executives, 


international 
visitors will be 
the 


distributor and 
_the world, as 


fronting 
turer, 
throughout 


eee 


_well 


upswing | 
have 
Henry 
department, 


attract as 
large a number of automotive visitors 


has been 
designated as International Day, i 
Ronor of visitors from other coun- 


York, 


with automobile factory 
invited 
to take part in a constructive dis- 
cussion of the chief problems con- 
automobile manufac- 
dealer 
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recent trends affecting motor trade 
and transport generally. 

Guests from overseas will later 
be invited to inspect the Automo- 
bile Show at Grand Central Palace, 
where the products of over 300 
manufacturers of motor vehicles 
and automobile accessories will be 
exhibited. 


visitors from abroad are invited to 
be N. A. C. C. guests at the annual 


‘|show banquet at the Hotel Com- 
modore. Leading figures of the | 
motor industry, both here and 
abroad, will attend. 


Guests will be welcomed at the 
N. A. C. C. New York headquarters, 
366 Madison Ave., on the opening 
day of the show, Saturday, January 
9, at which time credentials for all 
show week activities will be fur- 
nished 


C. G. BENSINGER NAMED 
OWENS-ILLINOIS MANAGER 


Clarion, Pa., Oct. 26.—C. G. Ben- 
singer has been appointed general 
manager of the local plant of the 
Owens-Illinois Glass Company. He 
succeeds the late C. S. Budd, who 
died suddenly a fortnight ago in 
a Youngstown, O., hospital. 

A second tank at the local plant 





was S put into operation this week, 


Let the PISTON TELL YOU 
the FACTS about 


ISTONS can’t talk. 


agony—and 


but they 
can scream in 
plenty of them do. Come inside 
the cylinder and watch the pun- 
ishment the piston takes when 
gasoline knocks, 
gasoline is in the 
carburetor. The intake valve 
opens and in comes a cylinder 
full of gasoline vapor. The in- 
take valve snaps shut. The crank- 
shaft turns and up comes the 
piston, manfully compressing the 
charge to a fraction of its size. 
The spark-plug flashes. The 
gasoline is ablaze. A tiny blue 
ball of fire starts, grows, and 
goes rolling, spreading across the 
combustion chamber. More and 
more of the gasoline vapor burns. 
‘The piston is all ready to start 
on its way down to deliver power 
to the crankshaft . .. then . 


WHAM! 


Ordinary 


KNOCKING GASOLINE! 


Like the blow of a thousand- 
pound sledge hammer comes the 
terrific force of the KNOCK. 
The piston can’t move fast 
enough to absorb the power. The 
blow is thousands of times faster 
than the speed of any engine. All 
the piston can do is take it on the 
nose. ‘Then, recovering from the 
shock, it tries to go on its way 
delivering power. But the gaso- 
line is all burned. Power that 
should be pressing the piston 
down has escaped—turned into 
heat and gone into the cooling 
water. 

Well... that’s part of the life 
of a piston in some folks’ cars. 

But not in cars that use Ethyl 
Gasoline. Ethyl Gasoline is good 
gasoline plus Ethyl fluid, the in- 
gredient that controls combustion. 

When Ethyl fluid is in gaso- 


line, it prevents the uneven ex- 


On Tuesday evening, January 12, | 








«| WISCONSIN RULES 
CAR DEALERS MUST 
PAY INCOME _— 


(Continued From Page 1) 
the carrying cnarges to be el 
when the note is redeemed. 


The portion of the _ carrying | 


|charges which the finance company | 


receives is taxable the year in which 
the note is discounted. It follows 
that the portion going to the dealer | 
is taxable in the same manner, the | 
ruling stated. | 

The commission held that the 
possibility of a dealer losing this 
income should the car purchaser 
fail to keep up his payments is not 
sufficient reason to defer reporting 
it for taxation. If the loss actually 
occlurs, it can be deducted later, the 
ruling said. 


resulting in adding between “15 to 
100 men to the payroll. Incoming 
business has recorded a marked im- | 
provement this fall, according to 
R. H. Barnard, of Toledo, vice- 


president in charge of factory oper- 
ations, and all indications point to 

schedules of 
throughout 


close to 
winter 


production 
capacity 
months. 


the 















| 
| 
| 


| 


| 


plosions that cause power-waste, 
harmful knock and overheating. 
It delivers the full power of the 
gasoline to the piston with a 
smoothly increasing pressure that 
brings out the best performance 
of any car—and takes better care 
of the engine parts besides. Ethy] 
Gasoline Corporation, New York 


City. 





The active ingredient used in 
Ethyl fluid is lead. 
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ETHYL GASOLINE 


| longer 


Crystal Gazers. 
Dame Rumor. 


7 * 


Synthetic Rubber. 


, 








RYSTAL gazers, soothsayers and others who brag about 
their ability to see around a corner seem to be unani- 
mously of the opinion that the new Ford will not be on the 


| market until the first of the year. 


This despite the constant 


rumors we hear that the Sage of Dearborn proposes to pop 


the new stuff “‘next week.” 


Of course no one at the Rouge plant will 


admit anything, 


which puts it up to the chronicler of activities in the auto- 


mobile industry to keep an ear looped over 
Then he puts two 


pick up w hatever he can. 


in the hopes that the answer 
* 


ere. © this and that, 
logical for Ford to wait until the first of the year. 


the keyhole to 
ind two together 


will be four. 


* * 


if would seem perfectly 
Then 


the stage would be set for him to invade the enemy’s camp 
and raise the curtain on the new model just before the doors 
of Grand Central Palace are thrown open January 9 for the 


N. A. C. C. show. 





That this is more than a probability seems 


to be the consensus of opinion around these diggings. 
Dame Rumor is chattering along and she insists that 
there was a basis of fact for the rumor she gave us some time 


ago that Ford had planned his coup for October 1. 


She says 


his dealers were told this in August, following which there 


was a letup in sales activity on the 


part of the Ford dealer 


army, all waiting for the new model. 


oe 


IRST thing Ford knew, 


* * 


the old gossip says, there was a 


heavy inventory on hand that had to be reduced to a 
reasonable size before anything savoring of 1932 could be 


sprung. 


The result was that October 1 was torn off the 


calendar pad without anything happening on the banks of 


the River Rouge. 
'and that the time is January 


And they do say that a new date was set 


1. Maybe the aforesaid Dame 


‘Rumor is wrong, but certainly the deductions sound logical. 


7 


* * 


HE eight seems to be out of the picture as one of the 
Ford line, according to the prognosticators, who insist 


there is ground for the belief that a small eight at a low price 
' will come out as a Lincoln offering. 


As for the Ford four, they say it will have nine inches 


wheelbase and a V-type radiator, while an effort to 


eliminate vibration will be made through the use of rubber 


mounting, something like Plymouth’s floating power. 


It is 


said Ford is experimenting with two different ideas on this, 
the one likely to be used being an engine frame within the 
ear frame in which a four-point rubber mounting will be 


featured. 


Free-wheeling will be optional, it is predicted, and 


it also is said prices will remain at the present level. 
Sometimes tea-leaf readings are right. 


% 


ATURALLY, 


rubber following the statements 


Kk 


there is a lot of talk about synthetic 


made after the death 


of Thomas A. Edison that the great inventor had discovered 
how to manufacture latex from golden rod and other weeds. 
As to the influence of this discovery on the rubber of the 
future no authorities in Detroit will venture an opinion for 


publication purposes. 


Boiled down, the feeling seems to be that synthetic 


rubber may come into use, but not for some.years. 


They say 


that right now the cost of production would be so great as to 
bar its general adoption, especially with the prices of crude 


as they are now. 


They liken the golden rod idea to the 


guayule product, made from the weeds found in the South- 
west and with which the industry has been experimenting 


for at least twenty years. 





STOECKEL CONFERS WITH 





lations of the state laws and regu- 


lations. 
INTERSTATE BUS MEN | TU eemtidaings has been planned 


Hartford, Conn., Oct. 26.—Rob- 
bins B. Stoeckel, state commissioner 
of motor vehicles, has summoned 
for a midweek conference here the 
proprietors of nineteen interstate 
motor bus corporations. 

The purpose of the conference is 
to give the state’s position on the 
operation of interstate buses and to 


explain the procedure which the de- 
partment will take in correcting vio- 


las a result of many complaints re- 
ceived from various sources relative 
to the operation of buses in the 
State. State Police Commissioner 


Anthony Sunderland and a number 
of other traffic officials will be 
| present at the conference, which is 
j expected to take place either on 
| Wednesday or ‘Thursday. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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Join the Smile Club 


e have spoken in this column on several occasions of 

the wisdom of putting aside the crying towel and 

adopting a little more constructive attitude than that of 

mere weeping. Now comes a positive suggestion along this 
line which we are glad to pass on to our readers. 

George F. Russell, vice-president and sales manager of 





director 
Chris Sinsabaugh, editor, 
Contributing editor, 


427-8 Fisher Building, Detroit, Mich 


John C. Wetmore 








the White Company of Cleveland, is promoting the White) 


Smile Club, whose motto is “Let’s turn that frown upside 
down.” Obviously the theme song of the club had to be 
“Happy Days Are Here Again.” There are no dues and 
no obligations except to look on the brighter side of a not 
altogether dolorous situation. 

Mr. Russell thus sets forth the objects of the White 
Smile Club and its by-laws: 

“Being organized for the purpose of bringing us all 
back to our common senses, which we lost some time ago 
trying to keep a running box score on stock market quota- 
tions, to chase the bogey man, a team mate of Old Man 
Depression, and to throw him for a twenty-yard loss; 
cheer up and SMILE, so that even our wives and sweet- 
hearts will find us worth living with. So we all hereby 
agree: 

“1. That the United States 
place in which to live, so we will stop kicking, 
help make a good place a better place. 

“2. That the world is not coming to an end, so we will 
get back to work and do our jobs with a smile and try to 
make others around us smile and smile and smile. 

“3. That we will do what we can to knock Old Man 
tine for a goal, by spreading the gospel of good cheer 
bringing a smile to those who believe the country has gone 
to the dogs a yelping. 

“4. That when we hear the blues being sung, we will say 
‘Oh, yeah, we heard that before,’ and then we will smile and 
tell them our best gloom-chasing story. 

“5. That we will apply the burning coals of logic to 
the dead embers of nonsense, stop moaning and hum, quit 
dragging our feet and walk and will turn our frowns upside 
down and smile, smile, smile. 

“How about joining?” 


Spee vertising 
peed Adver 
A* their recent convention the motor vehicle 

sioners from the Eastern states and some Canadian 
provinces went on record in opposition to advertising that 
stresses the speed capabilities of motor vehicles. Their argu- 
ment is that claims of speed in advertising exert a psycholo- 
logical influence on the man, or, perhaps it would be fairer 
to say, on some men, at the wheel. If a car owner has been 
told that his vehicle will do eighty miles an hour, he may 
very possibly want to test the accuracy of the advertising 
department. 

Now, speed in itself is not a crime. The manufac- 
turers wro build speed and other qualities into their product 
naturally are proud of what their engineering departments 
have been able to accomplish. They naturally enough want 
to tell the world just what excellent qualities their cars 
possess, and speed is a good quality. 

And it must not be forgotten that in certain cases speed 
actually is a safety factor. The ability to get away quickly 
from any given place may save serious trouble. 

The real danger in all this lies, not in a car’s ability to 
travel fast, but in the mind of the man behind the wheel. 
If every mention of speed were eliminated from advertising 
there would still be accidents, and there will continue to be} 
until we educate all drivers to use the Vehicle that has been 


of America is a pretty good 
smile and 


commis- 


to} 


.| 
’ 





Trade Association News 





——— 








Connecticut Truck Assn. 
| Holds Enthusiastic Meeting 


One of the most successful meetings of the 
was held last week by the Motor Truck Association of Con- 
necticut at the Hotel Bond in Hartford. 
the first of what is planned to be a semi-annual dinner 
There was a large attendance, 


get-together. 
and guests being present. 
Everett J. Arbour of New Britain, 
president of the association, pre- 
sided. He made a brief address 
urging support of the association: 
“Prominent firms that do not 
operate trucks for hire, but which 
uSe trucks in their private business, 
constitute more than 50 per cent. 
of our membership, together with 
other members who are indirectly 
interested in the trucking industry. 
I regret to say that there are many 
practical truck operators in this 
state who are still on the outside 
looking in—just letting the other 


| fellow carry the load.” 


No compromise with opposition 
hindering the entrance of trucks 
into New York city was urged by 
Mayor Batterson. Speaking with 
apparent reference to recent at- 
tempts of New York truckmen to 
enforce by terrorization their ruling 
that trucks entering their city must 
be driven by New York drivers, he 
said: 

“T hope you will not compromise 
whether in driving trucks into New 
York or any other city. I hope this 
organization will not compromise 
with any union or co-operative 
organization which would loan an 
extra. burden of expense on the 
public. 

“The American public has devel- 
oped a disposition not to take things 
on the chin, but to seek compromise; 
and is losing the will of the indi- 
vidual to fight for the right.” 

Separate highways for commercial 
trucks. only—"for the benefit of 
traffic and the public at large”—was 
foreseen by Congressman Augustine 
Lonergan, speaking Tuesday night 
before the Motor Truck Association 





have separate 





| 16-23—Newark, N. J 





given them with due care for the safety of others and due 
respect for the rights of other users of the highways and}: 
byways. 


of Connecticut. 
“The time will come when we will 
highways for 





COMING EVENTS 





OCTOBER 


22-28—Prague, Czecho-Sitovakia. Interna- 
tional Automobile Exposition 

27-29—Washington, D. C. Transportation 
meeting, Society of Automotive En- 
gineers, Hotel Shoreham 

27-28—Chicago, Ul. American Railway As- 


sociation Motor Transport Di ion 
meeting 

27-29—Baltimore, Md. Society of Auto- 
motive Engineers, Baltimore Sec- 
tion, meeting. 

27-29—Washington, D. C, Meeting of 
Washington Section. S. A c.. ip 
conjunction with National Trans- 
portation meeting 

NOVEMBER 


5-14—London, England. International Com- 
mercial Motor Transport Exhibition 
Olympia Hall. 


10-12—Chicago, Ul, American Petroleum 


Institute, annual meeting, Hotel 
Stevens 

28-Dec. 9—Brussets. Belgium. Autumobile 
Salon 

29-Dec. 5—New York, N. ¥. Automobile 


Salon, Hotel Commodore. 


30-Dec.4—New York City. American So- 
ciety of Mechanical Engineers, an- 
nual meeting 
DECEMBER 
7-12—Atlantic City, N. J. Motor and 


iquipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Allantic City, N. J. American In- 
stitute of Chemica! Engineers, meet- 
ing 

JANUARY 
9-16—New York City, National Automobile 


Chamber of Commerce, Nationa’ 
Automobile Show. 
9-17—Los Angeles. Annual Automobile 


Show of the Los Angeles Motor Car 
Dealers Association 

10-13—Chicago. National Wheel and Rim 
Association, annual convention, 
Edgewater Beach Hotel 


11-14—Detroit, Mich. American Roaa 
Builders Association, twenty-ninth 
convention and show 
1i—New York city. Society of Auto- 
motive Engineers, annual dinner, 


Pennsylvania Hote! 
Newark Automobile 
annual show 


Dealers’ Association's 





~ 





o— 


enforce prohibition and $3,000,000,000 
for buying liquor to break it down.” 

He urged unemployment insur- 
ance by employers before such in- 
surance might. be forced upon the 
government. He urged that the 
government set up a financial sys- 
tem for easy loans for home owner- 
ship, for the stabilization of citizen- 
ship. 

State Senator Albert E. Lavery of 
Bridgeport denounced “depression 
grouches,” urging his hearers to 
stop talking about poor business 
conditions. He reminded the mem- 
bers of the organization to go 
before the General Assembly with 
demands for legislation they de- 
sired: 

Entertainment was furnished by 
Joe Benedict, singer; Riley and Sea- 
man, with a comedy sketch on sales- 
manship, and Electra Platt and Ver- 
non Stone of New York, song and 
dance specialists. 

Guests were A. A. Beauregard, 
president of the Transport Associ- 
ates of Springfield, Mass.; Sidney 
E. Cornelius, executive manager of 
the Manufacturers’ Association of 
Hartford County; Charles Eyanson, 
assistant to the president of the 
Manufacturers’ Association of Con- 
necticut; Clarence Whitney, head of 
the Whitney Mnufacturing Com- 
pany; Harry E. Hasty, executive sec- 
retary of the Connecticut Chamber 
of Commerce; John Sayer, assistant 
clerk of the State Motor Vehicle De- 
partment; Deputy Highway Come- 
missioner E. C. Welden; Superinten- 
dent of Bridges A. R. Sollier, Sue 


fall season 


The occasion was 
and 
422 members| 


mercial trucks,” he said, “and the 
time-will come when we will have 
one-way traffic on main highways.” 
He urged the truckmen to give these 
their serious consideration. 


Congressman Longergan in his talk 
went from the motor truck indus-| 
try to the ailments of the nation. 

“Banks are bulging with money,” 
he said, and brought out the para- 
dox of too much food and clothes, 
together with millions having in- 
sufficient funds, clothes and food. 
He attributed all this to lack of 
proper distribution. 

He blamed the government for 
sanctioning the long period of spec- 
ulation, and referred to the words 
from high places that all was well 
when the bubble was about to burst. 

In foreign trade, he said, we have 
erected barriers which affect every 
producing nation, which in turn re- 
taliate. The result is that to a great 
extent United States industries are 
establishing themselves in foreign 
countries, the gathering was told. 

Referring to prohibition, he said: 

“We are a nation of hypocrites,” 
and referred to enforcement as an 
attempt “to dry up the Atlantic 
Ocean with a small sponge.” lin and 


perintendent of Repairs G. E. Ham- 
Assistant Superintendent 





com- | 








| 16-23—Buffalo, N Y. Annual! automobile 
show of Buffalo Automotive Trade 
Association, Inc., 174th Regiment 
Armory 

17-23—Cincinnatl. Automobile show of 
Cincinnati Automobile Dealers’ As- 
sociation 

17-25—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Ine. 

22-30—New York. National Motor Boat 
Show, Grand Central Palace 

JANUARY 


Annual Automobile Show. 

23 -30-—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Association, 


23-30—Baliimore. 


“We spend $25,000,000 a year to! of Repairs G. 


R. Karte. 
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Inspection follow- 
ing every manu- 
facturing oper - 
ation forms a 
mighty important 
in the Kel- 


sey-Hayes pro- 
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duction program. 
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of Moving Industry’s 


(Continued From Page 1) 


the railroads themselves, the ship- 
pers, another name for customers, 
are privileged to attend and through 
the proper channels ask pertinent 
questions which may air some of 
their pet grievances against the car- 
riers. At today’s opening hearing 
the automobile industry was well 
represented by its traffic managers, 
who will follow the sessions closely. 


The other meeting comes on 
Thursday. It is the get-together of 
the traffic managers representing 


members of the National Automo- 
bile Chamber of Commerce, as- 
sembled by James S. Marvin, head 
of that department of the N. A.C.C. 
The meeting will take up the 
I. C. C. decision and discuss it 
thoroughly, trying to find out ‘how 
the pooling plan and new rates sug- 
gested will affect the automobile 
industry. 

Mr. Marvin has thoroughly di- 
gested the I. C. C. decision for the 
benefit of the N. A. C. C. members 
and in his reports to them he points 
out some of the high spots. 


Marvin feels that the finding has | 


been obscured in the first reports 
of the decision through the emphasis 
given the pooling plan. “It is to be 
noted, however, that upward re- 
vision of some rates may be under- 
taken by railroads; also downward 
revision of other rates if railroads 
think this would retain traffic or 
attract it from other forms of trans- 
portation,” he says. 

There is considerable reference to 
the fact that railroads are not now 
entirely free from competition, 
notably by water and highway, and 
that railroad executives must read- 
just themselves to meet this situa- 
tion, Marvin continues, and he adds: 
“While asserting that railroads will 
continue to be the principal means 
of transportation. the commission 
is convinced that the carriers have 
under-rated truck competition, and 
that its possibilities are materially 
greater than they are prepared to 
concede.” 


J, H. CHASE, CHAIRMAN; 
CURTISS, PRESIDENT OF 
WATERBURY CLOCK CO. 


Waterbury, Conn., Oct. 26—At a 

recent meeting of the board of di- 
rectors of the Waterbury Clock 
Company, Irving H. Chase was 
elected chairman of the board and 
C. W. Curtiss of Orange, N. J., was 
made president and general mana- 
ger. Mr Chase has concluded more | 
than fifty years of active service 
with the company and desired the 
duties of the presidency to be placed 
on younger shoulders. 
.Mr. Curtiss, the new president, | 
was for seventeen years associated 
with John Alvord of Torrington and 
was also formerly connected with 
the Splitdorf Electrical Company of 
Newark, N. J. 


MODELS, CUTS PRICES 


New York, Oct. 26.—Stutz Motor 
Car Company of America, Inc., is 
introducing new 1932 models at price 
reductions ranging up to $1,000. 
New lines comprise the DV-32, of- 
fered in thirty-six custom and stan- 
dard body styles ranging in price 
from $3,695 to $8,495 at the factory; 
the straight-eight SV-16 offered in 
thirty-five custom and _ standard 
body styles, with list price ranging 
from $2,695 to $4,995, and the six- 
cylinder LAA line offered in four 
body types, priced at $1,620. 


AMERICAN CHAIN SEEKS 
RECOVERY OF $640,508 


New Haven, Conn., Oct. 26.— 
The American Chain Company, 
Bridgeport, is seeking recovery of 
$640,508.42 of back taxes paid to the 
United States government, in 
United States District Court here. 


The Chain Company has brought 
three suits against Col. Robert O. 
Eaton, collector of internal revenue, 
alleging in each that its products 
are not taxable as automobile ac- 
cessorie. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 





Another finding is: “The deci- 
sion suggests that Congress and 
State legislatures direct their at- 
tention to proper regulation in the 
public interest of all competitive 
forms of transportation including 
such restrictions on the size and 
weight of trucks and their lading as 
public safety may dictate; such tax- 
ation of trucks and buses as may 
be necessary to Impose upon them 
a fair share of the burden of the 
public highways; avoidance of de- 
structive and wasteful competition 
and such regulation of their rates 
and services as the public interest 
may require, all based on definite 
ascertainment of the facts, many 





PIERCE-ARROW FORMS 
NEW EAST, WES 


bring most distributors geographi- 
cally closer to the Eastern and 
Western executive headquarters, 
thus affording opportunity for more 


SALES DIVISIONS frequent personal contacts. 


itt aati 
(Continued from Page 1) 


under the divisional administration 
of George E. Willis, who also will 
be vice-president of the Pierce- 
Arrow Sales Corporation, the new 
factory branch organization in Chi- 
cago, with headquarters at 2545 
South Michigan Ave. 

D. J. Willoughby, in the same 
official capacity, will control the 
Eastern division from Pierce-Arrow 
Sales Corporation headquarters at 
1763 Broadway, New York. 

The West.rn division includes five 
zones and the Eastern division has 
six zones. Each zone will be pre- 
sided over by a zone manager, as 
heretofore. 


All immediate contact with zone 
managers, distributors and dealers 
will be handled directly from divi- 
sional headquarters. 


Mr. Willis and Mr. Willoughby 
will be in intimate contact with 
existing conditions and _ through 


; their personal direction of the Chi- 
cago and New York branches will 
have a thorough understanding of 
every sales problem that may arise 

The new routine is designed to 
make it possible to give each dis- 
tributor and dealer a measure of 
individual attention that would have 
been entirely impossible under for- 
mer conditions. 

Co-ordinating and supporting the 





jthe Eastern and Western divisions 
will be a sales development division 


This magor territorial division will 'at the factory, creating the basic 


of which are now in controversy.’ ” 
¢aciencesnnaepmrseiipssnseiaianetlisstraoenttiateatencieattaiesmssanttsinabeeiemmageendichaamnitnanssanaie mind acisiomsanssieamuniiamaiesan anchtecig. cn, chen, ssasusasnmmmintesinisin oaicat 


executive functions of the heads of | 
,is interpreted as still leaving the 








sales, advertising and distribution 


plans which will be carried into ex- 
ecution by the division chiefs, 


HARVESTER REDUCES 
PRICES ON TRACTORS 


Chicago, Oct. 26. — A policy of 
increased production and _ lower 
prices is announced by the Inter- 
national Harvester Company. An 
inquiry at headquarters here brings 
the information that the new scale 
of prices applies to agricultural 
equipment, including tractors, but 
does not affect the trucks manu- 
factured by the company. With re- 
gard to the commercial motor ve- 
hicle line, it is stated that prices 
have already been brought down to 
the lowest possible levels. 

It is also made known that the 
agricultural equipment involved is 
the 1932 production, a fact which 


company open to lower the prices 
on its trucks later. 


Col. Gorrell reads 


Automotive Daily News 





























AUBURN OFFERS 
NEW SPEEDSTER 


IN THE 8-98 LINE 





(Continued From Page 1) 


and hood follow closely the design 
of the 8-98 line, but the rest of the 
body is entirely new. 

The top folds down and is com- 
pletely out of sight. A special com- 
partment is located at the rear to 
hold the top. With the top up the 
car has an overall height of 63 
inches. 


~The body is of steel and ash con- 
struction, with all panel work of 
steel. Uphoistery is in grain leather. 
The seat measures 38% inches in 
width, to provide ample room for 
two persons. Clearance between the 
driver’s seat and the wheel rim 
ranges from 65, to 9 inches, depend- 
ing on the tilt of the steering col- 








umn. Doors and panels are insu- 
lated to eliminate inside noises and 
metal edges are separated by anti- 
squeak pads. 

The entire body is placed on the 
standard Auburn X-type braced 
frame. This X-type frame also has 
added to the low center of gravity 
in the sport model. 

All mechanical features of the 
1931 Auburn chassis are incorpo- 
rated in the new speedster, inclua- 
ing silent constant mesh transmis- 
| sion, L. G. S. free-wheeling, constant 
automatic chassis lubrication and 
underslung spring mounting. 

The engine is Lycoming, straight- 
eight, developing 98 h. p. at 3,400 
r. p. m. Prices are $1,145 for stan- 
dard and $1,345 for custom model. 


YELLOW TRUCK EARNINGS 
FOR NINE MONTHS 


Pontiac, Mich., Oct. 26.—“Net sales 
of Yellow Truck and Coach Manu- 
facturing Company for the nine 











CHRYSLER DELIVERIES 
SHOW GAIN FOR YEAR 


Detroit, Oct. 26.—Retail deliveries 
of Chrysler Six automobiles in Sep- 
tember totaled 2,118 cars, as com- 
pared with 1,356 cass in September, 
1930, an increase of 762, according 
to J. W. Frazer, general sales man- 
ager of the Chrysler Sales Corpo- 
ration. . 

For the first nine months of 1931 
retail deliveries of 
totaled 24,709 units, compared with 
16,008 in the same period last year, 
}an increase of 8,701 units, or 54 per 
cent. 





months ended September 30, 1931, 
were $20,659,471,” Paul W. Seiler, 
president, announced today. “Net 
loss after provision for depreciation 
was $1,893,352. In the nine months 





ended September 30, 1930, the com- 
pany reported a net profit of 
$1,053,431. 





We 
for usi 
“fav 





Chrysler sixes | 
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[Estimate 125,000 New Car - 


Sales During September 


(Continued from Page 1) 


a highly indicative figure, inasmuch )in all states were classified as fol- 





New passenger car sales in August 


express our thanks to TIDE Magazine 
‘ol. Gorrell’s picture reading his 
nite automotive paper, 








Per Cent. 
Price 1931 of Total 
PR acisevdeaacres 117,194 75.3 
BECGIUM cisvccces 34,925 22.5 
High het eeers 3,625 2.2 

Per Cent. 
Price 1930 of Total 
tase seeednced 147,817 72.58 
Medium ......... 50,752 24.93 
High 5,074 2.49 


These tabulations showed that 
sales of cars in the low-price class- 
ification were greater proportionate- 


71.95 |!y in August and September than 
24 4g|in the same months a year ago. 


as sales in September for the last | 10ws: 
five years have averaged 7,19 per 
cent, below August sales. 
| Sales of new passenger cars in 
the forty-five states so far report- 
ling were classified as follows: 
Per Cent. 
Price 1931 of Total 
Be chimes. evb es 86. 90,303 74.26 
Medium .......++..2¢,062 22.91 
FERSA 6 dn 60n nese ees 3,445 2.83 
Per Cent. 
Price 1930 of Total 
BME ccd vestsocers 122,157 
DRUID. oc csccates 41,588 
ee 6,273 3.69 


‘STATE RATING BOARD 


BILL REPORTED BY 
MASS. COMMITTEE 


Boston, Mass., Oct. 26.—The legis- 
lative committees which have wres- 
tled with the compulsory motor 
vehicle insurance problem for nearly 
four weeks have reached their first 
definite agreement on new legisla- 
tion when they reported a bill for 
the creation of a new state controlled 
rating board to supplant the present 
bureau maintained by the insurance 


companies. 
The agreement was not unani- 
mous. Three members 


reserved 
their rights. ; 

The recommendation will call for 
an enlarged rating bureau consist- 
ing of the commissioner of insur- 
ance and two persons to be appoint- 
ed by the governor. It will be given 
the powers of the existing board of 
appeal created under the compulsory 
insurance law, in addition to its 
authority to control rates. 

The governor’s appointees on the 
board will receive an annual salary 
of $5,000 and provision will be made 
to have the insurance commissioner 
designate a deputy to act for him. 

Members of the committee em- 
phasized that the vote for a rating 
board “must not be regarded as a 
reflection” on the existing bureau. 

The committee also received sug- 
gestion for preventing the practice 
of owners in zones where the rates 
are high registering from zones 
where the rate is low. 

The possibility that many of the 
seventy-nine insurance compenies 
writing motor vehicle liability busi- 
ness in this state may withdraw 
from Massachusetts before the end 
of the year if the rates for 1932 are 
not made adequate for the amount 
of liability the companies are re- 
quired to assume, loomed today in 
the general controversy over in- 
creases in compulsory automobile 
insurance rates. 

It was brought to the fore follow- 
ing an attempt to change the law 
temporarily so that the registry can 
go ahead with the issuance of mo- 
tor registration plates. Twelve com- 
panies are said to be considering 
leaving this field. 

Generally speaking, practically all 
are opposed to booking business un- 
til they see what is going to be done 
by the Legislature and the courts 
about the situation. The proposal to 
introduce a measure that would 
eliminate the clause of the law that 
makes the promulgation of actual 
rates a part of the registering rou- 
tine was made following a confer- 
ence between Gov. Ely, President 
Bacon of the Senate and Speaker 
Saltonstall. This suggestion will be 
discussed Monday, when a confer- 
ence will be held at the headquar- 
ters of the Insurance Rating Bureau 
with Insurance Commissioner M. L. 
Brown, representatives of the insur- 
ance companies and the two legisla- 
tive branches. 

The situation as it stands at pres- 
ent appears to indicate that if the 
Legislature does not want rates to 
gO up it must do something that is 
likely to drive the companies either 
into the courts or out of the state. 


BUS OFFICES MOVED 

Hartford, Conn., Oct. 26.—Main 
offices of the Short Lines, motor 
coach system, have- been moved 
from New York to this city. The 
division office at Bridgeport is not 
affected by the change, it is under- 
stood. No change in service is con- 
templated at present. 





ee 


Lampman Has 2 New Tool 





For Servicing Ford Model A 


° 

The Lampman Manufacturing 
Company. Huntington, In4., is just 
putting out two new tools designed 
for servicing the Model A Ford car. 
The first of these is a breaker point 
tool, designed to eliminate necessity 
of removing or retiming the breaker 
cam to change or dress the points 


It is claimed that with this tool it! 


breaker 
A 


is possible to remove the 
arm from the Ford Model 


electric or 
or disturhing the timing, by simply 
removing the breaker arm spring 
The tcol comes complete with screw- 












diiver and gauge for adiusting 
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Side Pan Bolt Holder 
points; holding jigs for stoning both 


points flat and square: a generous 
suppiy of rivets; a punch tool, rivet- 
ing tool for replacing the rivet so 


Stewart Improves Calibrating 


in 
thirty seconds, without taking down | 
mechanical connections | 


| the Ford lock feature will be re- 
tained. 
|} The second new Ford tocl is a side 


n 





¢ 








Breaker Point Tool 


| pan bolt holder, designed for use in 
such Operations as tightening the 
;main bearings or connecting rods, 
; which require removal of the oil 
|pan and side pan on the Model A 
j}and Model AA. It consists of a set 
Six triple opening wrenches designed 
to set over the six-inch bolts which 
| hold the side pan to the frame. The 
tools are placed in position before 
the mechanic gets under the car 
and are not removed until the work 
is completed, thus making it a one- 
man job. 


Unit jor Speedometer Service 


The F. W. Stewart Manufacturing 
Corporation of Chicago has recently 
put out a new and improved cali- 
brating unit for handling speedome- 
ter service. The new improved 
Circle Ess friction-drive calibrating 
unit combined with an ideal speed- 
ometer work bench. Bench is of 
rigid steel! construction, finished in 


poo TIT 





> 
“a 


d 
speed control handle finished in 
nickel. Bench is 34 in. high, with 
top 24x42 in. Drawer measures 
21x20x3'%q in., large enough to hold 
complete outfit of speedometer tools. 

On the instrument board are lo- 
cated eight adapters for testing the 
various models of Stewart-Warner, 
AC, North East and Waitham speed- 
ometers. Upper end of adapter is 


Lists of Fleet Owners 


75 Owning 1000 or More 
1000 Owning 100 or More 
17000 Owning 10 or More 
3360 Bus Flect Operators 


The Lists show in almost every 
case, the name of operating 
executive who controls or 
influences the automotive 
purchasing policies of the 
company 

Every large city has 

zones. Each page of 
















been divided into 
the List covering 








a zone of the city is routed like a 
postman’s route to make the sales- 
man’s time most effective 
Ask us how we keep YOUR 
list up-to-date and accurate 
throughout the year 
We quote on a separate list for any 
large city 
Let YOUR salesmen spend 
THEIR time talking to pros- 






pects, instead of looking for 
prospects to tcl ° 


FLEET OWNER LIST CO. 
1817 Broadway, New York City 








, attached to head, lower end drops 
| very easily into chuck, and may be 
| locked in place by a quarter turn 
| of thumb screw. 
| The curved flexible connection is 
|} an extension chuck which allows all 
| heads to be held in a vertical posi- 
| tion, and permits testing at a dis- 
tance from the bench, so that the 
slightest noise in the head may be 
| readily detected. 


‘| On the instrument board are lo- 


}cated the motor switch, the handle 
| for speed control, with arrows indi- 
| cating run and reverse, and a high 
| grade master head which runs very 
quietly, indicating speeds from 1 to 
100 miles per hour. 

This company also puts out a 
'manual for servicing speedometers. 
| designed to explode the idea that 
servicing speedometers is too com- 
| plicated a job for the average shop. 
| This manual gives complete data on 
| parts, equipment and simple step- 
| by-step instructions, so that the 
| ordinary service man can follow 
| them and give speedometer service 
| at once. With the Stewart cali- 
brating device, the manual and a 
set of Circle Ess parts, tools and 
equipment for testing and repairing 
speedometers, a new field of profit 
is claimed to be opened to the deal- 
er’s service department. 


DAYTON RUBBER NAMES 


Dayton, O., Oct. 26.—Carl Jones 
has been advanced to the position 
of sales promotion manager of the 


Dayten Rubber Manufacturing 
Company. Mr. Jones has been 
associated sith Dayton Rubber for 


a number of years. Previous to his 
connection with Dayton he spent 
many years in sales’ promotion 
work with various firms. 

Ted Hardy, former manager of | 
sales promotion for Dayton Rubber, | 
| requested to be transferred to zone 
territorial work. In this new ca- 
pacity he will act as district man- 
ager. 

ACHESON OILDAG COMPANY | 

ISSUES GRAPHITE BOOKLETS 

The Acheson Oildag Company, 
New York city, has recently issued | 
a number of technical brochures 
dealing with uses of graphite lubri- 
cants. A twenty-five-page booklet 
is also heing put out on collodial 
graphite, its properties, uses and 
advantages, 





s |MOTOR INDUSTRY 


JONES PROMOTION CHIEF | 


AIDS YOUNGSTOWN 


IN STEEL ORDERS 


(Continued From Page 1) 


a week ago although bookings have 
not yet reached the volume antici- 
pated. Reports of higher automotive 
plant schedules continue to trickle 
into the Mahoning valley. Conse- 
quently sheet and strip makers 
catering to the automobile trade are 
more optimistic than recently that 
November will show a fair gain in 
steel production. 

This week is the first in months 
in which improved steel sentiment 
has been supported by a definite 
upturn in production. Nineteen of 
66 open hearths in the Youngstown 
district now are melting, compared 
with 14 a week ago. No week in the 
last two months has seen so sharp 
a gain in valley ingot production. 
The higher rate in effect October 26 
is expected to hold throughout the 
week, according to mill managers. 

An upturn in the steel melting 
rate at the Youngstown and War- 
ren plants of Republic Steel Cor- 
poration is chiefly responsible for 
this week’s bulge in operations in 
the Mahoning valley. Republic’s 
schedule, in addition to showing 
higher sheet production at its War- 
ren and Youngstown mills, indicates 
that eight openhearth furnaces are 
active, against only three a week 
ago. Production of tin plate is also 
higher, this week’s schedule in tin 
mills of this company being nearly 
double that of a week ago. 

Carnegie Steel Company, which 
Ships steel to automobile companies 
from its Youngstown plants, is hold- 
ing an operating rate of 45 per cent., 
based 6n ingot production, for an- 
other week. A valley trade author- 
ity reports that six or seven of fif- 
teen open'Nearths will be melting, at 
least for the first half of the cur- 
rent week. 

Sharon Steel Hoop Company, an- 
other district company heavily de- 
pendent on automobile steel buying 
for maintenance of its operations, 
shows operations for the current 
week at 20 per cent. One of six 
open hearths is melting for Sharon 
Steel in the Youngstown district. 
Sheet and strip schedules are in- 
definite. 

Youngstown Sheet and Tube Com- 
pany activity in its Mahoning val- 
ley mills is holding for another week 
nea. 20 per cent. of capacity. The 
company’s sheet plant at Campbell, 
O., is expected to resume operations 
on October 28, while pipe produc- 
tion is off slightly. 


F. W. D. BOOKLET ON SNOW 
REMOVAL AND EQUIPMENT 


The Four Wheel Drive Company 
of Clintonville, Wis., is issuing a 
booklet taking up in detail the 
problem of snow removal from the 
highways. This. gives facts on 
equipment and operations. It takes 


up the type of maintenance needed 
by vehicles engaged in the work. 


K-P SEAT CO. FORMED 
IN MILWAUKEE, WIS. 
Milwaukee, Wis., Oct. 26.—Organ- 
ization of the K-P Seat Company, 
producers of patent spring suspen- 
sion seats for heavy duty and semi- 
heavy duty trucks and tractors, has 
been announced here. Orders are 
being filled for Milwaukee and other 
Middle Western fleet truck opera- 
tors. 
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Production -- Engineering - - Factory 


S. A. E. in Washington for 
Transportation Meeting 


(Continued from Page 1) 


Automotive Control there is outlined 
in detail the advantages of such 
control in respect to the reduction 
of capital expenditure, reduction of 
operating expenses and facilitation 
of executive supervision. There fol- 
low suggestions as to procedure nec- 
essary for the installation of a pro- 
gram of centralized control. 

The second section of the paper 
discusses relationship of the trans- 
portation executive with the manu- 
facturer of motor vehicles. Consid- 
erable space is devoted to a discus- 
ion of salesmanship in this indus- 
try and the manner in which the 
transportation executives can help 
to better its quality. 

Then follows a discussion of a 
specific method, recommended for 
adoption by the S. A. E., for the 
purpose of assisting the buyer and 
seller of motor transportation to in- 
stall the motor vehicle unit most 
scientifically adapted to the par- 
ticular requirement at hand. A 
questionnaire is proposed. 

The importance of the manufac- 
turer’s closely observing trends in 
design is discussed and the recom- 
mendation is made that this impor- 
tant matter be given more intensive 
consideration by the transportation 
executive through the medium of 
trade associations. The suggestion 
is also made that there be sponsored 
by the S. A. E., a super-committee 
composed of delegates of each larger 
trade association for the discussion 
of these problems, with the result 
that in the end guesswork can be 
largely eliminated in the meeting 
of customers’ motor vehicle re- 
quirements. 

There is alos discussed under this 
heading of the paper the necessity 
of the manufacturer’s instituting 
basic systems of design, which would 
permit far more flexibility in re- 
spect to supplying customers’ needs 
and at the same time permitting 
minimizing of the manufacturer's 
internal problems of inventory and 
production. 

In the third section of the paper 
is discussed the relationship between 
the transportation executive and his 
superior officer. The job and the 
personal qualifications of the trans- 
portation executive are analyzed 
and the proper attitude of the 
higher company executives is also 

i ed. A recommendation is 
on to the procedure which 
should be followed by company ex- 
ecutives and transportation super- 
intendents in order to enhance the 
status of the latter and improve 
upon the recognition which, through 
the nature of his position, is de- 
served by the capable transporta- 
tion executive. 

Summary of 1931 Truck Legislative 
Activities 
By PIERRE SCHON 
Sales Engineer 

Gencral Motor Truck Company 

This paper deals with legislative 
activity during 1931, its effects on 
design and operation of commercial 
vehicles. Problems of the vehicle 


engineers, truck operators and ship- 
pers threaten to become more com- 
plicated if the tendency for shrink- 
ing sizes and weights of commercial 
vehicles through state legislation 1s 
continued. What can be done by 
the society and its individual mem- 
bers in safeguarding the interests 


Connecticut Telephone Offers 
New Universal Ignition Coil 


Among the recent 
by the Connecticut Telephone and 
Electric Corporation is the Connec- 
ticut Model 704-Y Universal igni- 
tion coil designed for use on any 
six-volt ignition system. This coil 
has been engineered to meet the re- 
quirements of high speed, high com- 
pression motors, and the unit is de- 
signed to produce an efficient hot 


spark at low as well as high engine] replacement on any passenger car or| advantage of business 


speeds, insuring quick starting, low 


| 
| 


introductions gasoline consumption and efficient 


ignition performance at all engine 
speeds. 

The Connecticut Telephone and 
Electric Corporation recently intro- 
duced the Connecticut Junior igni- 
tion coil, which has been especially 
designed as a replacement for Model 
A Ford cars, but can be used as a 


manufacturers and the designing 


truck operating On a six-volt system. 
















of the truck and bus industry, not 
only in regard to guiding future ae- 
sign of vehicles, but also in protect- 
ing investments in the hands of 
operators aggregating millions in 
value of present equipment, which 
may be obsoleted any time througn 
unwise state legislation. 


Co-ordination of Railway and Hign- 
way Transportation 
By SAMUEL O. DUNN 
Editor Railway Age 


Our sole objective in seeking a 
solution of our transportation prob- 
lem should be the promotion of the 
welfare of the nation. The only 
solution of it which will promote the 
national welfare will be the effect- 
ing of economically sound co-ordin- 
ation between all. our different 
means of transportation. Econom- 
ically sound co-ordination will exist 
when each means of transportation 
renders the service for which it 1s 
best fitted. Each is best fitted to 
render that service which it can 
render at the lowest cost, allowing 
for differences in convenience ana 
other factors determining the value 
of the service to those to whom it 1s 
rendered, ; 

Inf order to ascertain what traffic 
should be handled by each class of 
carriers they must be given “equal- 
ity of opportunity” by avoiding or 
abolishing government discrimina- 
tion between them. Government 
discriminates and denies “equality 
of opportunity” if it pays part of 
the cost essential to the rendering 
of the service of one class of car- 
'riers and does not pay part of the 
costs essential to the rendering of 
the service of another class of car- 
riers, or applies regulation to one 
class of carriers and does not apply 
comparable regulation to another 
class of carriers. 

Because of the actual practice of 
the kinds of government discrimi- 
{nation mentioned, the railroads are 
being depressed and the expansion 
of other means of transportation is 
being artificially stimulated, with 
numerous economic results that are 
highly inimical to the welfare of 
the public. 

Prevailing government policies 
should be so changed as to force 
those who render any kind of trans- 
portation service to pay all the 
costs of rendering it out of their 
own earnings, and as to subject all 
classes of carriers to comparable 
regulation of their service and rates. 
Under competition on equal terms 
each class of carriers will then soon 
be left supreme in ‘its own natural 
economic field, and excluded from 
other —. In my opinion, the 
results will be that the railways will 


|again become almost the sole long- 


| CROSBY COMPANY MAKES 


haul inland carriers of the country; 
that the trucks will retain and in- 
crease their terminal and short haul 
business; and that co-ordinated 
rai] truck service will carry a large 
and increasing amount of traffic 
from the door of the shipper to the 
door of the consignee. 


CHANGES IN PERSONNEL 


The Crosby Company of Buffalo 
has made a number of personnel 
changes during recent weeks. Wil- 
liam H. Crosby, former president, 
has been elected chairman of the 
board of directors; Henry W. Crosby, 
former secretary, has been elected 
president; Fred C. Burkhardt, chief 
engineer, was elected president, 
and Howad W. Kurtz, assistant 
chief engineer, is now assistant 
treasurer. Other officers remain as 
before, as follows: Fred S. Gram, 
vice-president; John M. Smith, 
treasurer; Charles L. Sager, assist- 
ant secretary, and Charles J. Pan- 
kow, superintendent. 

During recent months this com- 
pany has checked up its entire fac- 
tory layout, with a view to more 
economical preduction. All the plant 
equipment has been placed in a,con- 
dition of complete cfficienay,, and 
the company is in a position to take 
errivol when 
it comes. 















OPINIONS expressed in this column are those of readers of Automotive 

Daily News and do not necessarily represent the views of its editors 
or owners. Readers are cordially invited to use this space to discuss any | 
problems of interest to the automotive industry as a whele. 


G.H. Moriarty 


As Our Readers See It 
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Sees Vane Plan 
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Of Six Months’ Cancellation 
Notice as Awkward Situation 


The writer has read very carefully C. A. Vane’s pro- 
posed factory-dealer contract as featured in your October 


14 issue, and wishes to take 


to commend Mr. Vane upon the loyal 
he has taken for the retail dealers in 


Mr. Vane states that during a 
ten-year period, when manufac- 
turers piled up profits of $2,500,000,- 
000, the-dealer lost approximately 
$1,000,000,000. Undoubtedly these 
figures are correct, and, if so, they 
reflect a very unbalanced situation 
in the motor car industry. 

Commenting further on the protit 
of dealers, Mr. Vane goes on to 
State that his “box score” of the 
financial operations of 108 retailers 
who had made some money in busi- 
ness reflected the fact that during 
a twelve-month period these 108 re- 
tailers sold 30,757 new cars and 54,- 
274 used cars for the financial con- 
sideration of $35,855,703.80 for new 
cars and $15,421,741.16 for used cars, 
Or a gross total of $51,278,536.96, 
and after deducting used car over- 
allowances, new and used car ex- 
pense, the total profits realized by 
these 108 dealers were $198,489.63, or 
approximately $5 per car, which 
would give about one-half of 1 per 
cent. on volume, 

Statistics such as given by Mr. 
Vane are very staggering and un- 
questionably give us real food for 
thought in straightening out tle 
merchandising channels of intelli- 
gent distribution. 


As a suggested remedy Mr. Vane 
has been kind enough to submit a 
proposed manufacturer to -distribu- 
ter to dealer selling memoranda, 
ana in this he has brought out some 
very excellent points. However, a 
few of them would be rather dis- 
astrous if followed out to the letter, 
namely: 

1. Contract to be canceled upon 
six months notice to distributor or 
upon like notice to manufacturer. 

This is a point that should be 
given the utmost consideration by 
all parties concerned before it is ac- 
tually put into force; due mainly to 
the fact that it can work a burden 
on either side, for it is well to real- 
ize that down through history 
comes the fact that this plan has 
never proved beneficial by adop- 
tion in any manner whatsoever, due 
mainly to the fact that one soon 
loses interest in a connection that 
is to be disassociated within a 
given length of time. In other 
words, both sides will start to en- 
trench in activities. They will hesi- 
tate in doing anything really pro- 
ductive other than for immediate 
results, as well as will the dealer 
or the manufacturer start making 
overtures to interested parties, 
either to take on a new line at the 
expiration or to secure a new rep- 
resentation. This quite naturally 
has a tendency to retard the morale 
of the distributor or dealer’s sales 
force, in fact, all of his associates. 
Competitive trade will not be long 
in using the information as a sales 
argument against the car that the 
dealer is at present representing— 
stating to the prospect that it will 
only be a few months before the 
distributor will be giving up the 
line. 

Practically all of us have had 
the same experience with employees. 
We find that when we give them 
certain lengthy notice of dismissal 
very few will ever give us all they 
have right up to the minute of sev- 
ering relationship. That is why to- 
day most business concerns give no- 
tice. pay for the time of notice 
given, but sever relationship im- 
mediately. 

The writer has always considered 
the dealer’s problems as being ex- 
tremely important to the success of 
the manufacturer, and he, of course, 
realizes that should a contract be 
made subject to cancellation in fif- 

J sen days’ notice, that quite natural- 


advantage of this opportunity | 


and intelligent stand | 
America. 
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ly it works a hardship on the dealer | 
who is obligated for leases and other 
creative activity that cannot be! 
liquidated in the given period of} 
time, and the dealer has his prob-| 
lems as well as has the manufac- 
turer. But the writer does not teel 
that a time limit cancellation will | 
at all be a rectifier of this para- 
mount problem, for, on the other} 
hand, should the manufacturer 
agree to take over all of the leases| 
of distributors who have not ful-| 
filled their contracts, Mr. Vane, un-| 
questionably, can see that this would | 
place a terrific contingent liability | 
on the shoulders of a manufacturer, 
and it would be rather impossible 
for any of the companies to state 
exactly where they stand at any 
time, because they would always 
have hanging over their heads an 
untold amount of leases throughout 
the country that would be a direct 
obligation on their part. Still, on 
the other hand, the dealer has his 
investment to consider, and every- 
thing that he has is based upon 
his association with the manufac- 
turer and the reputation of the 
product in mention. 

Far be it from the writer to try 
to suggest a perfect way of handling 
the dealer franchise. Nevertheless 
he would like to submit for consid- 
eration a few suggestions that are 
based upon actual dealer contact 
and experience over a period of 
twenty years. 

If a dealer is a good dealer, the 
manufacturer wants him—he would 
not consider changing, or at least | 
should not. On the other hand, if 
a product is satisfactory and prof- 
itable to handle and the manufac- 
turer is just in his policies, the 
dealer would not consider leaving} 
the manufacturer. Therefore, it be- 
hooves manufacturer and dealer to 
constantly keep the good will of 
each other by doing everything they 
| possibly can to assist the other in 
their problems. 

It is quite true that a number of 
manufacturers have devoted. the 
major portion of their time to quan- 
tity production at the expense to 
the retail. They have fought for 
high places in registrations, and, as 
Mr. Vane states, the results have 
been very unprofitable to the dealer. 
Situations similar to these have to 












be rectified; manufacturers. will 
have to realize that their produc- 
tion is to be regulated upon the 
actual consumer sale of their deal- 
ers, and the writer personally feels 
that the manufacturer who will 
make the greatest progress in 1932 
will be the one who will follow this 
policy, who will devote the major 
portion of his promotion work to- 
ward assisting the retail dealer to 
reduce the overhead, operating on 
a strictly economical basis, and will 
work out ways and means of en- 
couraging within the retail salesman 
real merchandising ideas based on 
intelligent analyzation of the prob- 
lems that are facing him every day. 

We are not asking them to load 
up on cars—we are doing our best 
to assist them in unloading cars— 
realizing that for every car sold 
they will replace it with another 
from us; for we thoroughly under- 
stand that our dealers cannot buy 
new Durants from a competitive 
factory. 

The writer wants to wish Mr. 
Vane the greatest success in the 
gallant fight he is putting up for 
the motor car dealers over the 
country, and it is high time that 
some one has shown backbone 


enough to come right out and air 
the dealers’ problems before the 
manufacturers; for, as stated above, 
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R. M. SAUERS, 


721 Worthington St. 
OPEN UNTIL 9 P. M. 


NE of the most unique “hourly 
reduction” used car sales ever 
tried in Springlield, Mass., was se 
successful that R. M. Sauers, Inc., 
has decided to continue the method 
of selling for a while. The sale was 
made more interesting by the con- 
cern’s method of advertising. Start 
ing at 9 a. m. a different car was 
on sale for one hour. At 10 o'clock 
another car went pn sale, and so 
on. 
The sale was so successful that 
the concern the next day in its ad- 
vertisement explained “what hap- 


pened” as follows: 
“Many people came in during our 





if the figures that are given are 
correct, the motor car industry 
method of distribution is entirely 
out of order, and it will take a few 


high-grade men like Mr. Vane to} 


assist in straightening out the 
tangle. Many manufacturers, un- 
doubtedly, are very happy to have 
these real problems brought right 
home to them because they realize, 
above all, that their success is based 
only on the success of their dis- 
tributors and their dealers, and we 
as manufacturers are working tire- 
lessly to see that our dealers make 
money, and we are awfully happy 
to read of Mr. Vane’s proposed 
changes and to take advantage of 
many of the good points that he 
has outlined. 

It is a pleasure to read the Au- 
tomotive Daily News, due mainly to 
the fact that it is made up of real 
“meaty. subjects,” and the best 
part of it all is that they are cur- 
rent and not two or three weeks 
behind the others. 

Very truly yours, 
Durant Motor Company 
of California, 
G. H. MORIARTY, 
Vice-president and general manager. 


INC. 


Dial 6-6301 


‘hourly reduction used car sale’ and 
were disappointed because the car 
could not be taken off the floor 
during the hour of sale for dem- 
onstration. 

“The shrewd buyer came in early, 
tried the car and purchased it dur- 
ing the first minute of the hour. 

“There were many buyers for cer- 
tain cars, but only one car at a re- 
duced price during that hour, 
some one had to be disappointed. 
We have discovered during the sale 
that this plan wil] sell every used 
car in our establishment at a re- 
duction, so we have decided to con- 
tinue the sale until they are all 
sold.” 


A.E. A. WILL MEET 





AT BUFFALO OCT. 29 


Buffalo, N. Y., Oct. 26.—Automo- 
tive electrical dealers and service 
men from a score of northern New 
York and Pennsylvania towns and 
cities will attend the first business 
meeting of the newly organized 
Niagara-Penn section of the Auto- 
motive Electric Association here 
October 29. 

The meeting will be held at the 
Buffalo Catering Company’s offices 
on Washington Street. C. F. Conn, 
sales manager for Trico Products 
Corporation; W. F. Spencer, service 
superintendent for Battery and 
Starter Company, and Andrew Hay, 
Canadian sales manager for Pratt 
& Lambert, all of Buffalo, will share 
speaking honors with A. F. Strayer, 
|treasurer of U. S. L. Battery Cor- 
poration ef Niagara Falls; E. W 
Andorfer of Olean, N. Y., and Guy 
C. Smith of Bradford, Pa. 

A 1 o'clock luncheon will precede 
the meeting, according to Earl 
Turner of Cleveland, secretary of 
the Automotive Electric Association. 





SO | 
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N. J. TRADE GROUP 
TO FIGHT RAILROAD 
FREIGHT GROUPING 


Newark, N. J., Oct. 26—New 
Jersey trade groups are preparing 
to fight the scheduic of imtrestace 
freight rates based on rate group- 
ings within the state instead of on a 
straight mileage basis, promulgated 
by the railroads operaiing in the 
state, to take effect on December 3 
alongs with the interstate rates under 
the Eastern class rate case, and 
applying the principles of that de- 
cision to intrastate rates. 





This developed when Charlés J. 
|} Fagg, manager of the Commerce 
and Trade Bureau of the Newark 


Chamber of Commerce, sent a le ter 








to twenty chambers of commerce 
j}and traffic bodies in the state, 
| pe:nting out that the rate group- 
ings inflate most of ihe intrastate 
rates over what they would be on 
{a mileage basis 

The mov io fieht the rate 
| schedule resulted from a meeting 
jhere of representatives of state 
traffic bodies and of the chambers 
| of Commerce of Newark, Jersey 
City, Paterson, Pxssaic, Trenton, 
Elizabeth, New Brunswick and ihe 
Cranges and Maplewood, to con- 
;cider the new intrastate schedules 
| just sent by the roads to the 
shippers and trade bodies. Those 
present agreed to ask their group 
| to file individual protests witn the 
|New Jersey State Public Utility 
Commission, urging suspensicn of 
the new intrasiate schedules pend- 


ing a public hearing. 

The letter compares the new rates 
from certain terminals to the county 
seats with computed mileage rates, 
and suggesis that if the chambers 
1are opposed to the schedule they 
can make complaints to the state 
| body. 

The new scheaule shows generally 
| @ Substantial increase over the old 
rates, but the traffic men are not 
opposed to the increases caused by 
application of the principles of the 
eastern class rate decision, Mr. Fagg 
said. They object to the groupings 
set up Within the state. One of the 
instances pointed out in Mr. Fagg’s 
letter is that of a rate between 
Paterson and Hoboken, now 31% 
cents, The new rate as promulgated 
would be 37 cents, and it is argued 
that by working out the new rate 
on a mileage basis it would be 34 
cents. 


TRUCK HIGHWAYS 
BEING ADVOCATED 
FOR CONNECTICUT 


Hartford, Conn., Oct. 26.—Sepa- 
rate highways for commercial 
trucks, and one-way traffie en state 
highways are projects “worthy of 
serious consideration,” Congressman 
Augustine Lonergan of Connecticut 
told members of the Motor Truck 
Association of Connecticut at their 
dinner at the Hotel Bond October 
| 20. 

Congressman Lonergan traced the 
growth of transportation and de- 
clared that motor trucks were sup- 
plying a need never before filled, 
particularly in sections too remote 
to support railroad lines. 

Mayor Walter E. Batterson of 
Hartford, Senator Albert E. Lavery 
of Bridgeport and Everett J. Arbour, 
New Britain, president of the asso- 
ciation, were also among the spcak- 
ers. The dinner was attended by 
422. 

Guests of honor included A. A. 
Beauregard, president, Transport 
Associates, Springfield, Mass.; Sid- 
ney E. Cornelius, executive mana- 
ger, Manufacturers’ Association of 
Hartford county; Charles Eyanson, 
assistant to the president, Manuface- 
turers’ Association of Connecticut; 
Clarence Whitney, head of the 
Whitney, Manufacturing Company; 
Harry E. Hasty, executive secretary, 
Connecticut Chamber of Commerce, 
and numerous Officials of the state 
motor vehicle and highway depart- 
ments. 

Mayor Batterson urged that no 
compromise be permitted in the 
current dispute between Connecticut 
\truck fleet operators and the New 
{York Chauffeurs’ Union. Senator 
Lavery urged members of the or- 
ganization to go before the state 
Legislature in their demands for 
legislation. President Arbour, who 
presided, asked greater support for 
the association from commercial 
truck operators. 
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Why do you think we’ve had 


over 5,500 inquiries from dealers 


about this new car? 


W. were told we couldn’t do it. We 
were told we couldn’t get a spark of interest 
in a new car from-the motor car dealers of 
America at this time. 

We were told conditions were so bad that 
dealers felt lucky to be existing. 

But we had ideas of our own. We went 
ahead. 

It’s now only a few weeks since we mailed 
out a folder discussing the new car that my 
group will soon introduce. 

That folder brought back over 5,000 re- 
quests from dealers for further information. 

And a letter that followed it brought 
back over 3,500 filled-out questionnaires. 

Would you say we had something of vital 
interest to car dealers in the 
light of this tremendous 


response? 







GEORGE M. GRAHAM 
'. 3237 Book Building 
DETROIT, MICHIGAN 








Would you say we knew what motor car 
dealers were looking for when we decided 
the time is right for a new car such as this 


one we will shortly bring out? 


If you think that you could sell in profit- 
able volume a car new in name, in design, 
in value and in price—a car that will save 
automobile buyers up to $300 in the price 
field where 70% of all cars are sold—write 


or wire us at once. 


The men behind this new car and the 
money behind it are positive assurance that 
it will be a success from the start. 

It will be sold through a new dealer organ - 
ization on a basis of absolute fairness. 

No matter what car you’re handling, what 


we have to tell you may 
make a world of difference in 





your earnings during 1932. 






MAIL THIS:---OR WRITE A NOTE 


GEORGF M. GRAHAM 






representing. 


Name 


3237 Book Building, Detroit, Michigan 
Without obligation to me you may send further particulars about the new car you are 


I 












